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BUSINESS & FINANCE

Honeywell Sells Services Arm

By KATHERINE HAMILTON

Brady agreed to acquire
Honeywell International’s
productivity solutions and ser-
vices business for $1.4 billion.

The all-cash transaction
would include Honeywell’s
hardware, software and ser-
vices for high-volume, auto-
mated data collection and
tracking in mobile computers,
bar code scanners and print-
ing, the companies said.

The Fort Mill, S.C., business
unit supports large enterprise
customers across industries
including logistics, manufac-

turing, ware-
housing and re-
tail, Brady said.
It has about
3,000 employ-
ees globally and
generated $1.1
billion in sales
in 2025, the
company said.
Brady said it
plans to fund
the deal with
cash on hand and new debt fi-
nancing. The transaction was
unanimously approved by the
boards of both companies and
is expected to close in the sec-

$1.4B

Amount of the all-
cash transaction for
the purchase of the

productivity business

ond half of cal-
endar year
2026, it said.

Brady, which
makes identifi-
cation systems
such as labels
and tags, said
the unit would
be complemen-
tary to its exist-
ing  portfolio
and expand its
reach to more enterprise cus-
tomers.

In July 2025, Honeywell—
which makes a range of prod-
ucts including in the energy

and security fields—started a
review of strategic alternatives
of its productivity solutions
and services division, as well
as its warehouse and workflow
solutions business.

The review was part of Hon-
eywell’s efforts to further sim-
plify operations alongside a
planned spinoff of its aero-
space business, which is ex-
pected to be completed in the
third quarter.

Honeywell said it is still ac-
tively engaged in its assess-
ment of alternatives for the
warehouse and workflow solu-
tions unit, which operates

Quarterly sales growth of
Honeywell’s productivity
solutions and services unit*
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commercially under the brand
names Intelligrated and
Transnorm.

Revamp Is Sought
For Commerzbank

By ELENA VARDON

UniCredit mapped out a
plan to transform takeover tar-
get Commerzbank, marking
Chief Executive Andrea Orcel’s
latest move to broker a deal.

The Italian bank, which is
Commerzbank’s largest share-
holder, said the Frankfurt-
based group’s current trajec-
tory is “a story of operating
underperformance,” and finan-
cial tailwinds and a higher-in-
terest rate environment have
overvalued the stock relative
to fundamentals. “Commerz-
bank is insufficiently prepared
for future challenges and is
overly focused on short-term
delivery,” UniCredit said.

A Commerzbank representa-
tive referred to past statements
defending its independent
strategy when approached for
comment. The German group,
which has stated it doesn’t see
a basis for a deal after recent
talks, is set to present updated
financial targets on May 8.

According to UniCredit,
Commerzbank’s international
expansion has starved its do-
mestic franchise, making the
lender structurally inefficient

and vulnerable.

The bank outlined a sce-
nario in which Commerzbank
implements a strategy requir-
ing an investment of about 1.7
billion euros, equivalent to $2
billion, in technology and re-
skilling staff. This would lift
Commerzbank’s 2028 net
profit to €5.1 billion, represent-
ing a €600 million bump over
current consensus estimates
provided by the German bank.

UniCredit is also pitching a
full combination as the solution
to its problems. This involves
doubling down on core German
and Polish markets and scaling
back Commerzbank’s interna-
tional footprint. Integrated
with UniCredit’s German arm,
HypoVereinsbank, the com-
bined entity could generate €21
billion in net profit by 2030
and achieve a return on tangi-
ble equity north of 25%.

UniCredit has been circling
its rival since the fall of 2024,
when it began building a
stake. The approach was re-
buffed by Commerzbank’s
leaders and triggered opposi-
tion from unions and the Ger-
man government, its second-
largest shareholder.
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Jersey Mike’s Subs is fhe second-largest sub-style sandwich company in the U.S. by sales.

Blackstone-Backed Jersey Mike’s
Files Confidentially for an IPO

By CoLiN KELLAHER

Jersey Mike’s Subs, the
sandwich chain majority
owned by private-equity giant
Blackstone, is going public.

Jersey Mike’s on Monday
said it has confidentially sub-
mitted a draft registration
statement with the U.S. Secu-
rities and Exchange Commis-
sion for a proposed initial
public offering.

Blackstone in early 2025
completed the acquisition of a

majority stake in Jersey
Mike’s in a deal that valued
the sandwich chain at around
$8 billion, including debt.
Jersey Mike’s founder Peter
Cancro retained a roughly 10%
stake in the chain, which has
more than 3,200 locations and
is the second-largest sub-style
sandwich company in the U.S.
by sales, trailing only Subway.
The company in January
struck a franchise agreement
with JM Submarines, led by
Cancro, to open 400 stores in

the UK. and Ireland.

Jersey Mike’s said the num-
ber of shares it plans to offer
and the price range for the
proposed offering haven’t yet
been determined, adding that
the offering is subject to mar-
ket conditions and completion
of the SEC’s review process.

The SEC’s confidential IPO
filing process lets regulators
and companies engage in a
back-and-forth dialogue about
disclosures as they wrap up
the paperwork.

McKesson

Sets Deal
For Stake
In Unit

By KATHERINE HAMILTON

McKesson said Apollo affil-
iates agreed to buy a minority
ownership interest in its med-
ical-surgical solutions busi-
ness ahead of the unit’s
planned spinoff.

Apollo affiliates are set to
invest $1.25 billion in convert-
ible preferred equity of the
medical-surgical unit to ac-
quire about 13% of the busi-
ness. The deal values the seg-
ment at about $13 billion, the
drug distributor said Monday.

McKesson will retain oper-
ating control and majority
ownership of the segment and
consolidate the results for fi-
nancial reporting.

The Irving, Texas, company
said the deal is a “meaningful
milestone” as it prepares to
separate the medical-surgical
business as an independent,
publicly traded company.

McKesson first disclosed
plans to spin off the business
in May 2025. It said at the
time it wanted to focus on
higher margin businesses, such
as its oncology and biopharma
segments. In February, the
company said it implemented
transition service agreements
to support the medical-surgi-
cal business ahead of its
planned separation. The medi-
cal-surgical division generated
$3 billion in sales during the
most recently ended third
quarter, an increase of 1% from
the year before.

Chief Financial Officer Britt
Vitalone said during a confer-
ence in March that McKesson
hasn’t been investing in its
medical-surgical company’s
growth because it is more fo-
cused on other areas of expan-
sion. “Separating it allows
that business to stand on its
own, go after its own strategy
with its own capital struc-
ture,” Vitalone said.

Prized Last-Year Coins

A Miracle of Survival

latest market opportunities.

BUY MORE AND SAVE!

1-4 $109 each

1921 Morgan Silver Dollar Brilliant Uncirculated

5-9 $104 each, save $5 each, save up to $45
10+ $99 each, save $10 each, save $100 or more.
FREE SHIPPING on 2 or More!
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JUST RELEASED

Cache of 832 Last Year 1921 Morgan Silver Dollars Still
Pristine As The Day They Were Struck.

v’ Last Year of Issue
v" 90% Pure Silver

v" Only 832 Coins Available

Actual Size 38.1mm

Collectors love “lasts” as no collection is complete without the last coin struck. Last year
coins are often hard to find and always in demand. Little did master engraver George
T. Morgan know the legacy he was creating when he designed what has become known
as “The King of Silver Dollars” but it came to an end 105 years ago with the last-year 1921
Morgan Silver Dollar, the most beloved coin in American history.

Public Release - Only 832 Coins Available
Rarcoa®, America’s Oldest Coin Company, is announcing the public release of 832 of the very
last year 1921 Morgan Silver Dollars, struck at the iconic Philadelphia Mint. Each coin today
comes in Brilliant Uncirculated condition, pristine as the day they were struck!

Hold 104 Years of American History
Struck in 1921, each coin is one hundred and four years old. Could Charles Lindbergh
carried your coin in his pocket during his flight across the Atlantic? Or maybe your great
grandfather carried it while storming the beaches of Normandy during World War II before
ending up in a small coin shop in Tuscaloosa, Oklahoma. Each coin has its own unique history
and you can hold 105 years of American history when you buy yours today!

Coin experts estimate that only 15%-20% of Morgans are still surviving today due to
multiple mass-meltings over the years. The Pittman Act of 1918 melted over 270,000,000
coins, that’s almost 50% of all coins produced at the time.

Sold Nationally for as much as $239
This same 1921 Morgan Silver Dollar sells elsewhere for as much as $239. But thanks to
Rarcoa’s buying power and numismatic expertise, you can own one for as little as $99, in
quantity while supplies last. That’s a difference of up to $140!

Because the precious metals market is always active and dynamic, prices may adjust to reflect the

| Offer Code LMDP258-3 |

Please mention this code when you call.

XORARCOA DIRECT

Limited time only. Standard domestic shipping only. Not valid on previous purchases. All information is correct as of the date of
publication and is subject to change. Coins and other items are sold as collectibles and not as investments. Due to the volatility in the
precious metals market, prices are subject to change. All comparison prices are accurate at the time of ad creation. © 2026 RARCOA DIRECT
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Robert W. Wise is a respected figure in
the accounting industry, driven by an abiding
desire to help others with their financial
endeavors. Drawing on more than 30 years of
professional experience, his leadership style
is defined by a reputation for excellence and a
steadfast commitment to protecting his clients’
assets.

Mr. Wise currently serves as the director
and president of Wise Business Solutions in
Wilmington, Delaware, where he collaborates
with small- to medium-sized businesses to help
them achieve their fiscal goals. Stressing the
importance of cultivating positive working
relationships with his client base, he is well-re-
garded for his comprehensive understanding of
each client’s needs and his hands-on approach
to business conduct. As part of his routine
responsibilities, Mr. Wise provides monthly
financial statements, tax planning and prepa-
ration, and business consulting. With several
of his clients at risk of losing their businesses
during the height of the COVID-19 pandemic,
Mr. Wise helped them safeguard their assets
and, ultimately, save their companies.

Earlier in his career, Mr. Wise served as an
accounting supervisor at Snyder & Company
for over two decades, beginning in 1994.
During this tenure, he became a certified public
accountant in 1998, enabling him to broaden
his services and aid more clients. Subsequently,
while still treading the waters of COVID-19
in 2021, Mr. Wise took the helm of Snyder &
Company - a professional highlight that he
considers the greatest achievement of his career.
He then established a d/b/a, which became
Wise Business Solutions.

To prepare for his career, Mr. Wise sought a
formal education at Goldey-Beacom College,
where he received a Bachelor of Science in
accounting in 1991. His interest in accounting

was apparent at a young age, as he was given the
opportunity to take an accounting class in high
school. Captivated by the profession’s potential
to provide others with financial relief, Mr. Wise
was also intrigued by its logical, data-driven
focus and decided to pursue the specialty at a
professional level.

To remain abreast of developments in his
field, Mr. Wise has maintained an affiliation
with numerous organizations. Since 1998, he
has been a member of the American Institute
of Certified Public Accountants and the Dela-
ware Society of Certified Public Accountants.
Furthermore, he has been active within the
Maryland Society of Accounting and Tax
Professionals since 2002 and the Professional
Association of Small Business Accountants
since 2017.

Looking toward the future, Mr. Wise endeav-
ors to expand the scope of services offered
by Wise Business Solutions, with ambitious
plans to implement artificial intelligence (AI)
applications to streamline business operations
while maintaining a human touch. He advises
that, as AI has become increasingly prominent
in professional spheres, fostering interpersonal
relationships is more important than ever. He
also aims to transition to a deeper business own-
ership role, leveraging his expertise in business
management to further help his clients succeed.

Mr. Wise credits his wife, Angela, as his most
significant supporter. The couple shares two
sons, Zachary and Sean. Family has served
as a driving force behind Mr. Wise’s success.
He cites that he was influenced by his father’s
unwavering work ethic, while persistence — an
invaluable quality throughout his career — is
something he learned from his mother. Rec-
reationally, he enjoys watching football and
cheering on a variety of Philadelphia-based
sports teams. [

Since 1898, Marquis Who’'s Who has remained the standard for reliable and
comprehensive biographical reference material. We are proud to highlight hand-selected
listees who have been recognized as Distinguished Leaders in their fields of endeavor.
Of 1.6 million listees, only a small percentage are recognized with the Distinguished
Leaders honor. We laud these individuals for their ambition, professional fortitude,
industry contributions, and career accomplishments.




